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Tt elval Marketing

Dennis Adcock

To owOoTO TTPOIOV, OTO CWOTO HEPOG,
TN OWOTNA OTIYMA KAl OTN OWOTA TIMA
(Adcock et al, 1995).

PHILIP KOTLER

To MAPKETIVYK OEV gival n T1EXVN TNG
eUPEONC ECUTTVWYV TPOTTWYV YIA TNV
d1a0e0n TTPOIOVTWYV KAl UTTNPECIWV
oTnv ayopd. Eival n TExvn Kai n
ETICTAMN TNG ONUIOUpPYIOG
TTPAYMATIKNG agiag yia TOV TTEAATN
(Kotler, 2012).



2YTKPIZH MAPKETINTK - MQAHZEQN

Marketing Sales

MakpotnpoBeoun Ikavomoinon Avaykwyv BpaxumpoBeopn Ikavomoinon Avaykwy
MeAatwyv MeAatwv

2xedlaocpog Kat avantuén tng dladikaoiag AmoteAouv PEPOC TNG dladlkaoiag
dnploupylac aélag otov meAdTn dnpoupylag aélag otov meAdTn

‘Eppeon emagn pe Tov mEAATN ApEon €Tagn PE TOV MEAATN

Anpoupyia {Atnong E€uttnpEtnon umapxouocag {ntnong




EIAH MAPKETINTK

[MpoiovTikd MAPKETIVYK
MapkeTivyK YTTNPECIWYV

Biopynxaviko MApKeTIvyK

2XE010KO MAPKETIVYK

B2C

B2B

CRM




Marketing Mix

Eival To peiypa Twv AEITOUPYIWYV EVOC TTPOIOVTOC VIO TNV IKAVOTTOINoN
TWV ETTIOUHIWY KAl AVOYKWYV TOU TTEAATN - KATAVAAWTH KATA TPOTTO,

TTOIOTIKO, ATTOOOTIKO KOl ETTWPEAN.

J TARGEI
MARKET




Mpolovtiko Marketing
Marketing Mix

Place

Promotion




Product

()¢ TTPOIOV, ava@EPETAl OXI MOVO TO PUOIKO TTPOIOV, AAAG Kal Ol OXETIKEC
UTTNPECIEC TTOU TO OUVOOEUOUYV, OTTWG Eival N OVOouaCia KAl TO arua Tou
TTPoIovVToC (brand name), Ta XapaKTNPEIOTIKA, N CUCKEUOATIA, N ECUTTNPETNON
TTEAATWYV, N UTTOOTAPIEN META TV TTWANCT, Ol EYYUNOEIC KTA

Mpoiodv cival To OUVOAO TwWV UAIKWV KAl AUAWYV XOPOAKTNPIOTIKWY TA OTTOia £XOUV
OXEQIAOTEI UE OTOXO VA IKAVOTTOIOUV TIC AVAYKEC TWV KATAVOAWTWY



Price

ATTOTEAEI TO JETPO OUYKPIONG VIO TOV KATAVAAWTN O€ oX€oN ME T GAAA TTapOMOIa
TTPOIOVTA TTOU KUKAOQPOPOUV Kal ToV BonBd va atro@acioel KAaTAAANAQ, woTe Ta
¥pnuata TTou Ba d1aB<oel yia pyia ayopd va TOU TTOPEXOUV KOl TNV AvTioToIXN
IKAvVOTTOoiNON.

H Tign eTnpedadel TNV "€IKOva TOU TTPOIOVTOG" KA, ETTOUEVWG, Ol OTOXOI TNG
TIMOAOYNONG CUVOEOVTAI OTEVA TOOO HUE TOUC AVTIOTOIXOUG OTOXOUC TwWV GAAWV 3P
TOU JeiypaTog marketing 000 Kal UE AUTOUG TwV AAAWV AEITOUPYIWV TNG

ETTIXEIPNONG.



Place

H Acitoupyia TNG diavoung TreEPIAapBAvEl OAEC TIC ATTAPAITATEG
EVEPYEIEC TTOU TTPETTEI VA TTPAYMATOTTOINOOUY, WOTE va PYETABIBAOTEI

TO TTPOIOV ATTO TOV TTAPAYWYO OTOV TEAIKO KATAVAAWTH.



Promotion

Meiyua TpoBoAng

MpoowTTKA Mpow6non

NéAnon MwAROEY Anpooieg ZxEoelg Apeoo Marketing

Alagnuion

AnuooiotnTa Xopnyia




Marketing Mix

[Mapayovteg TTou eTnpedlouv 1o Miyua Marketing

2toxoL Tou marketing
Mpoiov

Kowo-otoyoc / Ayopad
AVTOYWVLOUOC



4Ps to 4Cs

Consumer

To Marketing Mix Tou KatavaAwTn:
Customer value: A&la tov armokopilel o TTEAATNC
Cost to the customer: Aila tou MTANPWVEL 0 TTEAATNC

Convenience: EukoALa
Communication: Ermwkowvwvia

|6avikd marketing mix: Aettouvpyia & cuoXeTIONOC TwWV dUOo opadwyv (4Ps ko 4Cs).
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Marketing Mix

PRODUCT
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MEAETH MEPINTQ2H2 I:

MITMA MAPKETINIK TOY X NMPOIONTO2
(Bpediko Naha 272)

Baowkn Avaykn MeAatn:

Ayopd - ZTOX0G:

Mpotov:

TwgoAoynon:

Emkowvwvia:

Alavopn:




Bacikn Avaykn MeAdtn:

Ayopd - Xtoxog:

Mpoiov:

TigoAoynon:

Emkolvwyvia:

Alavopn:

MEAETH NEPINTQ2H2 I:
MITMA MAPKETINIK ZZZ

Awatpopn

NEol yoveig (avOpec+yuvaikeg), HAkiag 25-44, pe maidia nAwkiag 0-12
HNVWV

2717, Bpepiko YAaAa os okovn yia Bpépn amd 0 €wg 12 pnvwv.
MeplEXEl BPEMTIKA CUCTATIKA Yla TNV avaTTuén tou BpEpoug, Kadbwg
BonBouUv oTnV £vioxuon TNG PUOIKAG duuvac Tou opyavicpou.

Eviaia tigoAoylakn moALTiki otn xovopikn mwAnon / MNeplBwplo £wg
+15% otnv Alavikn mwAnon

A) Alagpripion o€ mMePLoOIKA Yld VEOUC YOVEIC, padlopwvo,
TnAedpaon, B) 2eAida oto Facebook - Social Media, I') Mpoogopa
£000wWV Ao MTWANCELG TNV TEPIOGO XPLIOTOUYEVVWY OTO dpupa XXX

Alavopn ota @apuakeia kat ta S/M



MEAETH NEPINTQ2HZ II:
MITMA MAPKETINTK KEAK

KENTPO EMIXEIPHMATIKOTHTAZ ANANTY=zHZ & KAINOTOMIAZ
Baowkn Avaykn MeAatn:
Ayopa - ZTOX0G:
Mpotov:
TwpoAoynon:
Emkolwvwvia:

Alavopn:

Duoikeg Arodeielc:

AladIKAGCIEC:

AvBpwTot:




Bacikn Avaykn MeAdtn: Ekmaideuon - Ala Biou Maénon - NpooavatoAlopog - ZUPBOUAEUTIKN

Ayopa - Ztoxog: Dottntég/Mabntég, ZteAéxn Emxeipnocwy, I0wwteg, Popeig
Ekmaideuong

Mpoiov/Ynnpeoia: Ekmaideutikda Zepivapla & Epyaotipla
JUPBOUAEUTIKEG YTTNPEGIES
Eldika Zuvédpla Emxeipnuatiwy

TigoAoynon: Aveu KOoTtoug ekmraidsuon & pabnon

Emkolvwvia: Awagnuion peow internet (websites, social media, Direct Mail oe
databases, cuvepyalopeva kavaAia ix Rejoin.gr

Alavopn: Méow dladiktuou (online booking seats)

duocikeg Amodeigelc: Mmpocoupa KEAK, mepinynon oto site

Aladikaocieg: Kpatnoelg ©coswyv Zepivapiou, MapaiaBn Elottnpiwy péow email

AvBpwrol: YmAaAAnAol utrodoxng, Kabnyntég, Zuvepydrteg

www.keak.gr


http://www.keak.gr/

PESTLE Analysis

Political Economic 1

Marketing

Ecological Environment

Socio-cultural

Technological



To Mwkpo — MeptBaiiov

TTPOMNBEUTEC ETTIXEIPNON EVOIAUEDTOI TTEAGTES
* KATAVOAWTEG
* ETMXEIPNOEIG

AVTAYWVIOUOC : i\gffgwo'

O1EOveig TTEAATEG

OMAOEG OCUMPEPOVTWV:

* ETTEVOUTEG — TPATTECEC — METOXOI

MEOQ ETTIKOIVWVIOG KAl EVNUEPWONG

KUBEPVNTIKEG OPADES KOIVOU

OPYAVWOEIG TTPOOTACIOG KATAVOAWTH — TTEPIBAANOVTOG
ouVvOIKATA

KAAAOZ (INDUSTRY)



Avaluon KAadou
Yrtodewyua 5 Auvapewv tou Porter (1980)

KivOuvog €10000U VEWV AVTAYWVICTWYV
ATTEIAN ATTO UTTOKATACTATA TTPOIOVTA
AIQTTPAYPATEUTIKI OUVAUN AYyOPACTWYV
AIQTTPAYUATEUTIKI SUVANN TTPOMNBEUTWY

‘Evraon avraywvVvIoHOoU PETACU UPICTAMEVWYV ETTIXEIPNTEWVY



TO EZQTEPIKO NMEPIBAAAON



Epwtiuata Xaptopulakiou MNpotoviwy

[1600 ypryopa Ba avarrtuxOei n ayopa?
[Molo Ba givail 10 dIKO pag pEPiIdIO ayopag?
TI eTrevdUOEIG aTTAITOUVTAI?

[wg pTTOPEi Va dnuioupynBEei Eva I00PPOTTNHEVO XAPTOQUAAKIO BATEI TNG
TTapouCcag KatadoTaong?



lepupwaon E€wtepikov — Eowtepikou MeptBairlovtog: SWOT Avaluon

E2QTEPIKO MEPIBAAAON

)

OTIONTIOTE EVOC OPYAVIOUOC KAVEL OTIONTIOTE EVOG OPYAVIOUOC KAVEL
KAAUTEPQ OO TOUC AAAOUC KoL TO OTtolo XELPOTEPA ATtO TOUug AAAOUC N Hev TO
TOoU OLVEL OVTAYWVLOTLKO TIANEOVEKTN AL, SlaBetel kaBoAou.

Onowadnmnote mBavotnta va wpeAnbOel Otdnmote pmopel KAmoLa oty oTo
0 OPYOVIOUOC OO TNV LKAVOTIOLNGN ULOLG HEAAOV va amootaBepomnoliost 1} / Kal
OVLKOVOTTOLNTNG avAyKng TN olyopac. va LELWOEL TNV emidoon evog
opyaviopou.

f

E-QTEPIKO NMEPIBAANAON



OEMEAIQAEI2Z 2TPATHIIKEZ ENNOIE2

Opapa (Vision)- pia yevikry drAwan oXETIKA YE TO TI ETTIOUNEI va yivel 0To HEANOV Evag
OPYQVIONOG.

AtrooTtoAn (Mission) — pia 1o cuykekpigévn dNAWON TNS OTPATNYIKAS TTPOBECNC TNC ETAIPEIAC,
N oTroia B€T€l TOV NAKPOTTPOBETUO OKOTTO KAl TN OTPATNYIKA KaTEUBuvon evog opyaviouou.

Atieg (Organizational Values) — opifouv 1a atrodekTd dIATTPOCWTTIKA Kl AEITOUPYIKA TTPOTUTIA
QUNTTEPIPOPAC TWV ATOUWYV EVOC OPYAVIOUOU.

210x01 (Organizational Goals) — 1a emOuuNTa atroteAéoparta aTrd TIC OPACTNPIOTNTEC MIAC
gmixeipnong. Autda utropei va ekppalovtal ae 6pouc kEpdoug, uePIdiou ayopdc, TTPOOTIOENEVNG
aciac, arroédoaonc emEvouanc, N apIOUoU ECUTINPEETNONG TTEAATWV.

Emyxeipnoiakn Zrpartnyikni (Corporate Strategy) — o TpOTTOC Y€ TOV OTTOIOV OI TTOPOI EVOS
opyaviogpou cuvdualdovtal JE TIC avAyKeC Tou TTEPIBAANOVTOC OTO OTT0i0 dpa O OPYAVIONOG.



2TAAIA 2TPATHIIKOY 2XEAIAZMOY

2TPOTNYLKN
AvaAvon
NepBaiiovtoc

Strategic Market
Analysis

Mou eipaote?

2TPOTNYLKN
MapKeTLVyK

ZTpotnykol
2TO)OL

Strategic Marketing
Action

Strategic Marketing
Goals

Nwc¢ Oa mape
EKeL?

Mou B€Aoupue va
TLANE?



S specific

M measurable

A achievable

R relevant

T time-specific

2TOXOI SMART

2 UYKEKPIMEVOI

MeTpnoiuol

E@ikTOI

2 XETIKOI

Xpovika Opiouévol

(-

I DN



MAPAAEITMATA SMART 2TOXQN

AuZnon eTNoIWV TTWANCEWY aTro €1 dIC og €2.5 dIC OE TTEVTE £Tn.
Na ptraivoupe o€ pia véa ayopd kaoe 18-20 urvec.

Na €xoupe 20% Twyv ETACIWV TTWANCEWV MOAC ATTO TTPOIOVTA TTOU OEV
UTTIPXAV TNV YKAUA TWV TTROIOVTWYV MaC 3 XPOoVvIa TTPIV.

Na meTuxaivoupe 15% péaon etoia avamtuén TTwANoEwyY, KEPOWV Kal
KEPOWV ava PETOXN.



OEMEAIQAHZ AIAAIKAZIA 2TPATHITKHZ MAPKETINIK

1. Tunpotonoinon

O XWPLOUOC MLOC aYyOPAC OE OLLOLOYEVI) UTTOOUVOAQ LE
SLaPOPETIKEC AVAYKEC KoL CUUTIEPLDOPEC LETAEY TOUC

2. ZTOxXELON

H aéloAoynon tng eEAKUOTLKOTNTAC KAOE TUAATOC Kol
ETILAOYNGC EVOC N TIEPLOCOTEPWV YLa EL00O60 O€ auTd

3. TonoB£tnon

H katdAnyn plag emBupntnc kot eudlakpLtng B€ong oe
OXE0N LLE TOV OVTOYWVIOUO OTO HUAAO TWV KATAVOAWTWY




KPITHPIA TMHMATONOIH2ZH2

["ewypa@IKa:
TTEPIOXN
UEYEDOC TTOANC
TTUKVOTNTA TTANBUCOOU
QlauOpPPWan £0APOUC

KAiya, KATT.



KPITHPIA TMHMATONOIH2ZH2

Anuoypa@Ika:
NAIKia
QUAO
g100dnua
ETTAYYEAUQ
HOPPWON
€OVIKOTNTA — QUAETIKN opdada
Bpnokeia
OIKOYEVEIOQKN KAaTAoTAON
KOIVWVIKI TAZN



KPITHPIA TMHMATONOIH2ZH2

YuyoypaIka:
TTPOCWTTIKOTNTA:
M.X. AVECAPTNOIa, KOIVWVIKOTNTA, KuplapXia, coBapdTtnTa,
QUTOEAEYXOC, aioBnaon XiIoUuuop, TTPOCAPHOCTIKOTNTA,
YVWOEIC, KOUATOUPQ KATT.

TPOTTOC (WNC:

M.X. Epyaaia, XOUTTI, ywvid, dlaokEdaan, youaTo, YVWHN
VIO OIKOVOMIa — KOIVWVia — TTOAITIK) — TTOAITIONO — TTPOIOVTA
KATT.



KPITHPIA TMHMATONOIH2ZH2

[1polovTIKA:
Xpnaon TTPoIovToC:.
users vs. potential users vs. non users
heavy users vs. light users

TPOTTOC XPNONG TTPOIOVTOC
agoaiwon otn yapka (brand loyalty)

gualoOnaia otnv TIUN



TONOO®ETHZH



TOMOOETHZH (POSITIONING)

P "O xwpoc TTou KaTaAauBdavel Eva TTPOIOV 0T OUVEIONON TWV KATAVOAWTWY O OXEON UE TA
AVTAYWVIOTIKA TTPoIovVTa”
Kotler et al. (2001)

» avTIANYEIC
P EVTUTTWOEIG

» ailoBrjuara

» O pOAOC TOU NAPKETIVYK €ival 0 oXEDIAOUOC EVOC NiyMATOC TTOU Ba dnUIoUpYnoEl YIa TO TTPOIOV TOV
eMOUUNTO "XWPEO" OTO HUAAO TWV KATAVOAWTWYV

» "AV TTOPONOIACOUUE TO HUAAO TWV KATAVAAWTWY HE TOIXO KAl TIC EIKOVEC TTOU €XOUV YIA TA TTPOIOVTA
LUE KAPQIA, TOTE TO JAPKETIVYK Eival TO oPupi”
Trout (2006)



AIA©OOPOIMOIHZH



AIAQOPOMNOIHZH

AVTOYWVLOTLKO TAEOVEKTN A

2TOXOC N EMITEVEN TTAEOVEKTILATOC EVOVTL TWV
QVTOYWVLOTWV YLa TV e€aopaiion KEpSoug

I Awadoponoinon

Avaykaia npoUnoBeon yia TNV avadeiEn avraywvioTIKWV
NAEOVEKTNUATWV

TonoB<tnon

H kataAnwn TeTolac BEonC oTnV ayopd nou a&lonolsi T
OlapPOPETIKOTNTA TOU MPOIOVTOC




MHIEZ AIAQOPONMOIHZH2

» Ala@opotroinon oT1o BACIKO TTPOIOV:
® OTA TEXVIKA XAPOAKTNPIOTIKA
e 0TNV ATTOO00N
e 0TNV avTOXN
e TNV AEIOTTIOTIO
e OTNV AvEDN

P 11.X. N McDonald’s dia@opoTtroince Ta e0TIATOPIG TS TTPOCOETOVTAC VEEC UTTNPETIEC OTO PACIKO
TTPOIOV, OTTWG Ta playlands (mini TTaIdIKI Xapd NECQ OTO E0TIATOPIO)



MHIEZ AIAQOPONMOIHZH2

P Ala@OopPOoTToinoN OTO TTPAYHATIKO TTPOIOV:
* OTN MAPKO
* OTO OX£OIO
e 0T CUUBOAD
* OTNV ATPOOPAIPA TOU KATACOTAMATOC
® OTO OTUA
e OTNV €IKOVA TTOU TTPORAAAETAI PE TA JECA ETTIKOIVWVIOC

* OTNV €IKOVA TTOU TTPORAAAETAI ATTO TIC ONUOCIEC OXEDEIC

P 11.X. N o€1ipd iMac Tng Apple €xel éva TTOAU EeXwPIoTO OXEDIO TTOU KAVEI TO TTPOIOV DIA@POPETIKO aTTO
OTTOI0ONTTOTE AAANO UTTOAOYIOTH) OTNV ayopd



Epwrricels; ([




