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, , HRM
O Emuyetpnuoatikog Kapac

* Elval evaog oUVTOUOG TPOTIOC VO OPYAVWCETE
TLG ETILYELPTMOTLKEG LOEEG OOG

 Eival oAU 1o eUKOAO OTO VO EXEL KAVELG L
ETIOTITLKT] ELKOVA ATIO €va business plan.

* Mmopel kaveic va €pBel kal va TpocBEaoel
QVA TIAOO OTLY T KATL.

* Xwpllete OTI KUPLEG TIEPLOXEG  MLOG
ETILYELPTONG
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HRM

Kuplot Zuvepyatec (Key Partners)

* 2 € QUTT) TNV TIEPLOXT) KATAYPADEL KAVELG
T €ENG:

o

o

o

OLEG €(val Ol KUPLEG CUVEPYOOIEGC;
olol €ival oL KUpLoL TtPOUNBEVTES;
OLOUG TIOPOUG TIOL(PVOUE ATIO TOUG

OUVEPYATEG UAG;

> [Noleg 6paotnplotes Ba avaAdfouv ol
OUVEPYATEG HOG;
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HRM
Kupieg Apaotnprotntec (Key Activities)

* 2 € QUTT) TNV TIEPLOXT) KATAYPADEL KAVELG
T €ENG:

° [oleg KUPLEG OPOOTNPLOTNTES ATIALTOUVTOL
QaTIO TLG «TIPOTACELG aiag» (value
proposition) TIOU KAVOULIE;

ATIO TO KOVOALX OLOVOUTG TIOU EXOUUE;

ATIO TIG OXEOELG UE TOUG TTEAATEG TIOU BEAOUE VO
EXOULE;

ATIO TIG TTNYEG E000WV HOG;



(\ Aiten

HRM
Kupiol Mopol (Key Resources)

* [TolouG TTOPOUG ATIALTEL 1] «TIPOTAOT)
a&L0G» TIOU KAVOULE;
o Tot KOVAALX OLAVOUNG;
> OL OYEOELG JE TOUG TIEAATEG
> OLTINYEG E00OWV HAG;
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HRM
Mpotaon Aéiag (Value Proposition)

e [Mola eival n a&ia Ttov TPOooPEPOUE
OTOUG TIEAQTEG OG;

* [MoLo TPOPANUA TWV TIEAATWYV LG
ETUAUOUE;

* TLTIOKETO UTINPECLWY T)/KAL TIPOIOVTWVY
MPOOPEPOVUE OE KAODE TUM O TNG
ayopas;

* [MOLEC AVAYKEG TWV TIEAATWYV HOG
LKOVOTIOLOUE;
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2x€oelg pe Melateg (Customer HRM

Relationships)

» TLELOOUG oYEON KAAALEPYOUE PE KAOE
TUTHO TNG ayopas; TL TIEPLEVOLV OL
TIEAQTEG ATIO EOG KAL TIWG OLATNPOULE
QLUTT) TN OXEOT);

* [1OLEG OYETELG EXOULE O] KAAALEPYT)OEL;

* Mw¢ Touptadouv e TO UTIOAOLTIO
ETILYELPNMATIKO LG LOVTEAO;

* [1600 otoLyi(ouv OL OYECELG AUTEG;
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HRM
KavaAia (Channels)

* MEow TTOLWV KaVaALWV ETILOVIOUV OL TIEAATEG
LOLG VO TOUG TIPOCEYYLOOUE;

* Mw¢ Toug mpooeyyiCouue TWPQ;

* Mwg oxetiCovtal PeTa&L TOUG Ta OLAPOPETIKA
KOVOALQL TIOU X PT)OLLOTIOLOUUE;

* Mol KavaALa AELTOUPYOUV KAAUTEPQ;

e Moo KOVAALOL ELVOL TO TILO ATTOOOTIKA O€ ETITIESO
KOOTOUC;

* MMWG T CUVOEOUPE HE TIG CUVNOELEG TWV
TEAQTWY JOG;
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HRM
Tprpoata ayopds (Customer Segments)

e o TTOLOUG ONULOVPYOUME aéla;
e [Tolol Elval OL TILO GT)OVTIKOL PG
TTEAQTEC;
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HRM
Aopnry Kéotoug (Cost Structure)

* [Mola €ival TA TILO CNUOVTIKO KOOTN TIOU
OoXETLCOVTOL UE TO ETILYELPNMATIKO LOG
LOVTEAO;

* [MoloL opoL eivar oL o akpLPol;

* [MoLlEG KUPLEG AELTOUPYLEG ELVAL OL TILO
aKkpPLBEC;



HRM

Mnyéc Ecodwv (Revenue Streams)

o Mo ol aéia elval TTpAy Tl

O

lateDEIPEVOL VO TIANPWOOUV OL TIEAATEG

OG;
"LOL TTIOLO TIPAY O TIANPWVOUV T10N);

WG TIANPWVOULV TWPQ;
w¢ Ba TpoTIHoVCAY VA TIANPWOOULV;

K

000 CUVELOPEPEL OTO GUVOALKA €500
aBe Tnyn eco0WV;
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HRM

Noapadetypa: H etatpeioa Amazon

amMaZon
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, HRM
[lola elvat n Amazon;

* Etatpeia mwAnong mpoloviwy ALOVLKNG
Baolouevn oto internet

* —gKlvnoe we BiAlortwAeio

* MMpooBeoe CDs kat DVDs

» Kol ouveyLloe UE NAEKTPOVIKA KO
OUVEYLOE VO TIPOCOETEL...



* Mapayel Kal OLKEG TNG NAEKTPOVIKEG
OUOKEVEC




P 7

Value Propositions ‘ ‘“""

-Eupog Mpoiovrwv
-Ala@soipoTnTa

-Tign
-Epneipia MeAaTn

-MPOTACEIC KOVTIVWDV
nPoIiovT®WV
-Kindle




TuNuata Ayopac

Customer Segments E

-EoTiaon o€ ayopd
OTOXO OE
OUYKEKPIMEVA HEPN

-"Epnpoug, veapoug
EVNAIKEG Kal
EVNAIKEG AVAYVWOTEG




KoavaAlo

Channels

INTERNET

Epappoyec KivnTwv
Alavopeic TnG Amazon.com




2 XEOTELG JAE TOUG TIEAQTEG

Customer ReIationshin

AuTtouaTtn EEunnpeTnon

-MoAITikn EnioTpo®pnc
[MpoiovTwv
-Euniotoouvn
-Alagpavng kal E&ekabapn
AVvTIUETWMNION

—




[TNyEC EL00ONUATOC

Revenue Streams

NwAnon ayabwv (MouAaw
Alya ano noAAa)

- Niavikn MwAnon
-MpounBeia ano NwANCEIC
HETANWANTWV

->2uvdpopun (Prime)

HAekTpovika BiBAia kai
neplexopevo kindle




HRM

Kuptol MNopot

Key Resources

duaikoi Mopoil: Anobnkeg
HAekTpovikn NMAaTpopua

kKal Epapuoyn

MNveupaTikn IdiokTNnoia:
Kindle Platform




HRM

KUplec ApaotnpLlOTNTEC

Key Activities ﬁé

AV(':I-I'ITUEI] Kal ouvTnpnon TnG
NAAQTPOPHAC, TOU AOYIOUIKOU
Kal TNG EPAPHOYNG

>uvexnc KalvoTtopia

Nea MpoidvTa kal veol TPOMOI
napadoong
AikTuo Alavouncg




) ) HRM
KuploL 2UVEPYQATEC

Key Partners @

MpounBeuTEC KAl
KaTaokeuaoTeC

AikTuo NwANTWYV
>uvepyaoia Pe
Kolvwvika AikTua via

Mpowbnon

EkOOTEC




HRM

Y 4
KooTtoc¢
Cost Structure
-Aoun XapnAou KooTtoug
-AvanTtuén kal Zuvtnpnon MAatgoppac kai
AOYIOUIKOU
Oikovopieg KAipakacg




&
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CALM

AND THANK YOU

FOR YOUR
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Consulting, Training and Coaching



